WHAT IS THE “JOB TO BE DONE" (JTBD)?

WHAT IS STATUS QU0?

HOW DO YOU MAKE IT BETTER FOR THEM?

WHAT IS YOUR ONE METRIC THAT MATTERS?

WHAT MAKES THEM SWITCH 10 YOU? WHY SHOULD THEY BUY FROM YOU?

ONE SENTENCE PITCH

WHAT for WHO, HOW

CUSTOMER JOURNEY

DESCRIBE YOUR IDEAL CUSTOMER

EARLY ADOPTERS

WHAT EXPENSES AND COSTS DO YOU HAVE?
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HOW DO YOU MAKE MONEY?
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